Ms. Jones, If You Give Me Ten Minutes of Your Time,

I Can’t Promise Anything in Return…

Except Praise and Admiration!

From: Agent Name
City, State

Date, Time 

Dear Ms. Jones,


How sad… but true it is, everyone wants something from you. We live in a “me too” world, and everyone is trying to get their piece of the pie. 


For example, I know you are turning 65 because I saw your name on a stale, cold, “list.” Did you ever vote to be treated like a “list” and not as a person? I bet you did not. 


So why am I writing you? I would be a liar if I said I didn’t have something to offer you. But before I tell you about that, I want to say something that I think is far more important. Here’s why. 


You see, I was raised by parents, who valued seniority. I was taught that age is no disgrace, but is a true badge of honor. Whatever happened to that old proverb? “You shall rise before the gray headed and honor the presence of your elders.” 


First and foremost, in all sincerity, I want to proclaim how much I do admire you. Do you know why? In whatever profession you may have chosen, you have given your life in the service of others. You have served and supported your family, perhaps your company, your friends, your community and your country… for four decades or more! 


Far from being forgotten, you are to be honored and admired for all you have done. But even more, you ought to be honored and admired for what you will do. In your many years to come, you will not cease to be the person you are… and that certainty stirs up hope within my soul. 


Recently, I heard a story. The author is anonymous, but I hope it warms your heart like it did mine.  

How To Know A Real Friend




My Hope For You!



That is my hope for you Ms. Robbins, that in all of your years to come, you would have a friend like that little lad… and perhaps you will be such a friend to others as well. 


Now, I am sure you are somewhat curious as to why I am writing this letter. As I mentioned earlier, I do have something to offer. 


I am a Medicare specialist, but I am almost ashamed to admit it. You see, I am really ashamed at how so many in my profession have forgotten the human touch. All they seem to care about is making sales… rather than making a new friend. 


You have probably, already been bombarded with “complicated brochures,” “dishonest advertisements,” and maybe even some “high pitched” sales tactics. 


I have good news… 





I am not going to “bombard” you with anything. 


What I would like to offer is to send you my free report… 

The Three Most Common Mistakes People Make…

When Choosing a Medicare Plan


In this report, I will explain in plain English: 

· How To Cut Through The Marketing Hype and Understand the Real Difference Between Medicare Plans

· How To Find Out About Hidden Costs That Could Cost You A Small Fortune
· How a New Law Passed Only Two Months Ago Might Affect Your Medicare Benefits Forever

So why, you might ask, am I giving away this free report, with no strings attached? 

Would you agree Ms. Robbins that trust is an important part of every relationship? I think so too. That is why I want to send you my report. If I can show you I am “trust-worthy,” then perhaps you will trust me to serve you with your Medicare needs. 

Here’s what you need to do right now. 

Call my free report hotline at (Put Number Here). Just leave your name and address (you don’t even have to speak to a real person). As soon as you call, I will rush your report right out to you. 

Looking forward to serving you. 

Sincerely,

Agent Name, 

City, State

P.S. Don’t procrastinate. Studies show that 3 out of 10 people that want to get information, never “get around to it.” 

Call right now, it will only take 30 seconds. Call (Put Number Here). 
A store owner was tacking a sign above his door that read "Puppies for Sale." 





The signs have a way of attracting children. Soon a little boy appeared at the sign and asked, "How much are you gonna sell those puppies for?" 





The store owner replied, "Anywhere from $30 to $50." 





The little boy reached into his pocket and pulled out some change. "I have $2.37. Can I look at them?" 


												

















The store owner smiled and whistled. Out of the kennel came his dog named Lady, running down the aisle of his store followed by five little puppies. 





One puppy was lagging considerably behind. Immediately the little boy singled out the lagging, limping puppy. He asked, "What's wrong with that little dog?"





The man explained that when the puppy was born, the vet said that this puppy had a bad hip socket and would limp for the rest of his life. 





The little boy got really excited and said, "That's the puppy I want to buy!" 





The man replied "No, you don't want to buy that little dog. If you really want him, I'll give him to you." 





The little boy got upset. He looked straight into the man's eyes and said, "I don't want you to give him to me. He is worth every bit as much as the other dogs and I'll pay the full price. In fact, I will give you $2.37 now and 50 cents every month until I have him paid for." The man countered, "You really don't want to buy this puppy, son. He is never gonna be able to run, jump and play like other puppies." 





The little boy reached down and rolled up his pant leg to reveal a badly twisted, crippled left leg supported by a big metal brace. He looked up at the man and said, "Well, I don't run so well myself and the little puppy will need someone who understands." The man was now biting his bottom lip. Tears welled up in his eyes ...He smiled and said, "Son, I hope and pray that each and every one of these puppies will have an owner such as you." In life, it doesn't matter who you are, but whether someone appreciated you for what you are, accepts you and loves you unconditionally. 





A real friend is one who walks in when the rest of the world walks away.
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